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Website/ Little Funny 

 

TYPE # UNITS 
2016 

# UNITS 

2015 

% OF 

CHANGE 

1.5 Storey  
29 42 -31.0 

2 Storey  
649 669 -3.0 

3 Storey  
74 48 54.2 

Bungalow   
289 310 -6.8 

Double/SBS  
3 2 50.0 

Duplex-

Up/Down   

7 14 -50.0 

Hi-Ranch   
51 45 13.3 

Split   
64 59 8.5 

Other   
8 2 300.0 

Condominium 
327 282 16.0 

 

 

 

MARKET UPDATE 

The Residential market activity is showing signs of 
improvement over last year at the same date. The 
condominium market activity is also showing some 
improvement year to date over 2015. Although they both show 
a faster beginning of year than last year, both categories 
remain well below the last 5 year average year to date.  

The issue is one of balance between supply and demand, 
where there is throughout the last few years a lot more supply 
than demand. As a consequence, Residential selling time is 
now hovering around the 100 days on the market and the 
condominium is in the range of 120 days on the market when 
the past 5 year average stands in both categories in the 50-60 
days on the market… that means the inventory remains very 
high which puts a pressure downwards on the prices. 

The highest concentration of properties sold continues to be in 
the $300,000 to $400,000 price range, followed by the 
$200,000 to $300,000 range. These price ranges continue to 
have the highest concentration of properties sold – residential 
and condo. 

 

 

DON’T SIGN that  MORTGAGE RENEWAL too quickly! 

That rate they are offering you is more than likely the posted 
rate, not their best rate. Chances are you can get a far better 
rate by shopping around. For simplicity purposes, start with 
your current Mortgage company/Bank and ask them what their 
best rate is for various terms (1-5yrs, variable) and then shop 
around after. If you had dealt with a Mortgage broker you were 
happy with, call them, if not, don’t hesitate to call me and I will 
direct you to good professionals in the field. 

 

 

 

 

 

 

Ottawa Board Residential & Condominium  
Sales Year-To-Date up to February 2016 and % 

change since last year 

 

MARCH 2016 

**The Board cautions that averages sale price information can be 

useful in establishing trends over time but should not be used as an 

indicator that specific properties have increased or decreased in value. 

The average sale price is calculated based on the total dollar volume 

of all properties sold. 
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PRICE  
RANGE 

2016 # 
OF 

SALES 

OF SALE   

 

2015 # 
OF 

SALES  

% CHANGE 

Under $100,000  17 21 -19.0 

$100,000-$124,999  15 14 7.1 

$125,000-$149,999  39 20 95.0 

$150,000-$174,999   59 54 9.3 

$175,000-$199,999   72 68 5.9 

$200,000-$224,999   77 78 -1.3 

$225,000-$249,999   71 93 -23.7 

$250,000-$274,999   120 114 5.3 

$275,000-$299,999   131 146 -10.3 

$300,000-$349,999   267 259 3.1 

$350,000-$399,999  209 193 8.3 

$400,000-$449,999   142 118 20.3 

$450,000-$499,999  73 92 -20.7 

$500,000-$749,999  173 171 1.2 

$750,000-$1 Million 32 26 23.1 

Over $1 Million  12 9 33.3 

Total 1,509 1,476 2.2 

 

Residential and Condominium Sales  

(Year-to-date up to February 2016) 

And % change over last year 

A little funny…My grandmother started walking five 

miles a day when she was sixty. She's ninety-seven 

now, and we don't know where the hell she is.  (Ellen 

DeGeneres) 

Read more at: 

http://www.brainyquote.com/quotes/quotes/e/ellendege

n131597.html?src=t_funny 

 

 

 

In any mortgage renewal, here are some things to 
watch for:  

1) How much will it cost to move  the 
mortgage from one institution to the next: 
administration fee and penalty, any lawyer’s 
fee? 

2) Terms of the mortgage.  Not all mortgages 
can be discharged with equal terms if you 
decide to sell and not buy mid-term. 

3)  Review your situation so to get the best 
terms and mortgage duration, amortization 
that fits your lifestyle. 

4) Most importantly don’t “rock the boat” if your 
salary/income and debt situation is not what 
it was or better than when you originally 
obtained the mortgage. 

 Here you may want to consult an outside person 
to the bank before you do anything. A good and 
dedicated mortgage broker is usually who you want 
to go to for that independent review and advise.  

Just as a point of interest: Do you know that 
“banks” are renewing in the area of 80 to 90% of 
the mortgages they hold. The problem here is the 
consumer is paying a premium ($$$) because 
more than half of these mortgages are being 
renewed at posted rates.  For example: 
If the posted rate today for a 5 year mortgage is 
5.39%, but the discounted rate for a 5 year term 
today is about 3.89%, that’s a difference of 1.5%.  
On a $250,000 mortgage amortized over 25 years 
that makes a difference of about $18,000 in 
interest that you will pay over the next 5 years. 
That is $18,000 in interest you could save. 

 So be wise- do a few phone calls! 

          _______________________________ 

Check out our my new website…Take a peek by 
clicking here. 

Lysanne Brault -Your Broker for Life 

Note: This is not intended to solicit already listed Properties 

If you wish to unsubscribe from this newsletter please email me at: 
lbhome@lbhome.ca 

 

 

http://www.lbhome.ca/

